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want both income security  
and flexibility in retirement*

85%

Advisers expect retirees to make up an increased proportion 
of their client bank in the future and service propositions 
must evolve to meet changing client demands.

Aegon research shows income security and flexibility are 
important to consumers in retirement. So how can advisers 
help protect clients from running out of retirement income  
and still maintain flexibility?

Blending drawdown with guaranteed income is likely to be  
an increasingly popular solution and doing so on-platform  
is an important factor. Platforms facilitate slick administration, 
and make it easy to combine drawdown solutions.

Income needs vary
Income needs don’t stay level; some influencing factors include:

• one-off expenses, particularly early in retirement;

• bereavement;

• illnesses in later life; and

•  divorce and marriage rates, which have risen for those over 60.

This means that retirement income strategies must have  
the flexibility to change with a client’s circumstances.

Risk appetites are influenced by spending plans
Often, a client’s attitude to risk differs depending on how 
they plan to spend their income. Many will sacrifice growth 
potential for income security for the part that covers essential 
spending. But, they may be prepared to take on more risk in 
return for better income potential with savings earmarked to 
cover discretionary expenses.

This approach means essential costs are covered even if 
markets do badly, while at least part of the client’s savings 
has the potential to benefit if markets do well.

Creating a secure income –  
annuity or guarantees?
A traditional annuity offers a simple, relatively cheap, way 
to guarantee part of a client’s income. But it comes with 
some challenges.

If the client’s income needs change, the shape of their 
annuity may prove unsuitable and difficult to change. And if 
they die early in retirement, the sum used to buy the annuity 
is lost.

The alternative is secure drawdown. Here, the client 
receives a guaranteed income for life, even if their savings 
run out. In this respect, it acts like an annuity, though the 
cost of the guarantee means income is likely to be lower.

The difference is that they remain invested.

This means that if the client dies any remaining savings can 
go to their beneficiaries and additional death benefits can 
mean even more is passed on. Clients also gain flexibility. 
They can change their mind any time and access savings 
or transfer them elsewhere, which can be invaluable if 
circumstances change.

Aegon’s unique Secure Retirement Income solution gives 
clients what they want – guaranteed income and flexibility.

For a blend that hits the spot now visit  
aegon.co.uk/flexibility


