10-2019

Bosch Poland:
20 years of constantly
improving order-to-invoice
management
The Automotive Aftermarket division of Robert Bosch in Poland has been using our Order Manager solution for almost 20 years now. Bosch
and their customers are highly satisfied with the upgraded Order Manager online portal. All order processes are handled electronically, from
availability requests to the dispatch of tax-compliant electronic invoices. By digitising the entire order-to-invoice process, Bosch is able to save
time and cost and increase customer satisfaction – ideal conditions to boost sales.
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